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MARKET DYNAMICS CREATE HEADWINDS FOR 
UPPER MID-MARKET IN EUROPE 
1. What is the recent trend in the European direct lending upper mid-market? 
Since the end of 2023, a strong trend we have seen in the European private credit market is the refinancing of upper mid-market direct 
lending transactions by the broadly syndicated loan (“BSL”) market. In most cases, these are private equity sponsored borrowers with €100 
million+ of EBITDA, originally financed in 2021 and 2022 by direct lending deals. Due to the size of these loans, they were filled by a club of 
direct lenders in Europe, with each general partner (“GP”) taking a slice of these deals which (at the lower end) were €300 million+ per 
transaction and as large as €4 billion in size.  

2. Why is this happening now? 
Loans  is s uanc e  M&A  vo lume  (€  b i l l ion)  

 
Source: LCD, 31 December 2023. 

In 2022 and 2023, global M&A activity was relatively muted and banks underwrote a lower volume of new LBOs, as shown in the chart 
above. At the same time, we saw a strong trend of fundraising in private credit markets, with several GP’s in the space raising multi-billion 
Euro funds for corporate direct lending. Given the limited activity by global underwriting banks and reduced public market capital to be 
deployed, a number of deals from the BSL market were absorbed into the private credit market, resulting in an increase in the number of 
large club deals that have been more commonplace in the US private credit market.  

Since the beginning of 2024, we have seen an uptick in appetite for banks to underwrite deals, which has introduced fresh competition in 
the upper-mid market and those larger club deals are being refinanced back into the BSL market, which offers more attractive fees and 
margins for borrowers. This is a return of the market dynamics we observed prior to 2022, a co-existence of both markets where larger 
deals were syndicated in the BSL market and smaller deals were issued in private credit. We expect this trend to persist. 

3. What are the implications for our markets? 
a.  Segmentat ion  in  the upp er mid-market  

It is likely that private credit will retain good levels of market share in i) the smaller end of the upper mid-market (transactions with 
debt amounts between €200 million and €350 million) where there is insufficient liquidity for the BSL market and ii) loans issued in 
Sterling. Borrowers with debt amounts above €350 million value the more favourable economic terms offered by the BSL market. 
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Additionally, the BSL market offers the liquidity that accompanies larger loans which means smaller to mid-sized deals naturally are 
more suitable for private markets. 

This is not a unique occurrence in history, it is a restoration of the status quo that existed before global M&A activity dropped. 
Underwriting banks have become more competitive after two years of lower issuance, which is driving an increase in the attractive 
issuance in the BSL market. Thus, we are likely to see some growth in the opportunity set for bank loans which will retake the small 
amount of market share that had previously crossed over to the upper mid-market. The strength of the CLO market, with c.60 
warehouses open, will easily absorb this new issuance.  

b.  Margin  co mp ress ion across the Eu ropean d i rect  lend ing upper mid-market  

Increased competition from BSL has meant a squeeze on pricing has been felt across the European direct lending market, but the 
effects were not uniform. Naturally, the largest impact would be on the biggest deals that are strong contenders for moving back into 
the BSL market, with a markedly more subdued effect for the smaller transactions. Recent press (LCD) highlighted that the margin 
differential can be as much as 250 bps from the upper to lower mid-market. The recent Iris transaction in the upper mid-market 
appears to have offered private credit lenders a 500bp margin for the Euro tranche and 475bp for the US Dollar drawings, staving off 
perceived competition from the BSL market for this well-known credit.  

c.  Relaxat ion  in  upper mid -market  terms 

The three main competitive axes for lenders to make themselves attractive to borrowers – loan pricing, debt leverage and loan 
contract terms - are undergoing change. To stay competitive with the BSL market, we have seen upper mid-market deals that 
previously would have had a financial covenant move to becoming cov-lite. Again, there is recent evidence – in the case of the private 
credit financing of Trescal, signed in 2022 – that the incumbent lenders are offering significant reductions in the loan margin paid to 
dissuade the borrower from seeking a refinancing in the BSL market. Similarly, as margins have reduced, the leverage on deals in the 
upper mid-market has also increased from 4-5x times to c.6x times. The terms in the lower and core mid-market (borrowers with 
EBITDA of up to €10 million and €10-50 million respectively) remain intact, with covenants continuing to provide a key element of 
protection. 

d.  Worsening outcomes fo r  upper mid -market  LPs  

For limited partners invested in upper mid-market direct lending funds, there are multiple consequences of this trend, including 
potentially lower cash multiples within their portfolios as the loans fail to reach their target duration and yields are compressed. They 
may also see fund deployment and diversification start to dwindle as the biggest GP’s are not able to compete for the larger deals 
and are left with significant dry powder – or they are forced to accept worse terms. For LP’s invested with multiple upper mid-market 
managers, they may experience overlap in investment positions across their portfolios. 

In the table below are a list of large high-profile transactions which have all been refinanced since the start of 2024.  

Deal Refi Date 
Original 

Date Geo Sector Sponsor Debt Leverage 

New  
Margin/ 

Fee (bps) 

Original  
Margin/ 

Fee (bps) Cov-lite? Lenders 

Norgine1 Mar-24 Jul-22 Norway Healthcare GSAM €650m TBA TBA 625/350 TBA TBA 

P&I Mar-24 Jan-20 Germany Technology Hg c. €455m - 425/- - Y 1 

Ivirma Mar-24 Apr-22 Spain Healthcare KKR $550m+ 4.5x 450/100 575/- Y 3 

Ardonagh Feb-24 Oct-21 UK Insurance HPS c. $3.3bn 5.5x 475/150 575/- Y 6 

Iris  Feb-24 Jul-18 UK Software Hg c. £900m 5.5x 500/200 450/- Y 4 

April Group Feb-24 Jan-23 France Insurance KKR €1.2bn 5.0-5.2x 400/25 650/- Y 10 

Ingenico Feb-24 Jul-22 France Technology Apollo c. €1.1bn 2.4x 500/200 - Y 1 

Advania1 Feb-24 - Sweden Technology GSAM & IK 
Partners 

c. €855m - TBA - Y 3 

DFG Jan-24 Sep-18 Germany Healthcare Advent c. €420m 5.2x 450/50 - Y 1 

Wood Mackenzie Jan-24 - UK Business 
Services 

Veritas c. $1.3bn ~5.5x 350/25 675/- Y 1 

Howden Group 
Holdings 

Jan-24 Nov-21 UK Insurance General Atlantic c. $2.9bn 5.3x 350/50 
400/25 

325/100 Y - 

GGW Jan-24 - Germany Insurance Permira c.€1bn 6.0x 575/200 - Y 5 

Source: Debtwire, Reorg, KBRA supplemented with Alcentra observations. Shaded rows indicate Direct Lending deals that have been refinanced by the Broadly Syndicated Loans market. Magenta 
highlighted rows indicate deals won by Direct Lenders.  
1 Norgine, Advania deal economics to be announced publicly. 
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4. What is the impact on Alcentra portfolios? 
We believe this is a positive development for our European liquid credit platform and that there will be limited impact on our direct lending 
strategy, which focuses mainly on the core mid-market, where competition to direct lenders comes from commercial banks (rather than 
the BSL market) and where we are still seeing tailwinds from banks continuing to reduce their leveraged loan exposure, under pressure 
from regulators. We have designed a very complementary offering with little overlap for our investors who want floating rate exposure 
(with differing requirements as outlined in the table below), that will be fairly protected from the negative effects of this emerging trend. 

Alcentra EUR Loans Investors… EUR Direct Lending Investors… 

Market Size €395 billion 
Target exposure to the European BSL market 

€274 billion 
Target exposure to the core mid-market in Europe 

Average Deal Size ~€700 million 
Target exposure to larger transactions 

~€40 – 250 million 
Target unitranche transactions with at least one 
maintenance covenant 

Liquidity Liquid (OTC) 

1. Require liquidity 

2. Require immediate invested exposure 

3. Require ongoing portfolio optimisation by adjusting 
sectoral/issuer exposures in light of new 
macroeconomic and idiosyncratic issuer 
developments 

Illiquid 

1. Investment horizon aligned with the private equity 
sponsor 

2. Deploys capital as opportunities arise 

3. Stable portfolio with opportunity to recycle capital 
throughout the investment period 

Average Issuer EBITDA c.€600 million average 
Target exposure to larger businesses that can be more 
resilient in a tougher macro environment 

€10-50 million 
Target exposure to mid-sized businesses that can 
deliver higher growth 

Discount Margins c.475-525bps c.575-650bps with arrangement fees of  
c.275-300bps 

Number of Issuers c.200 issuers 
Target a relatively more diversified exposure to high 
conviction names 

c.35-40 issuers 
Target a relatively more concentrated exposure to high 
conviction names 

Investment Focus • Target highest risk-adjusted potential opportunities 
that are attractive propositions in the long term 

• Target healthy, growing and cash-generative 
companies in defensive sectors, typically with 
tangible assets 

• Limits exposure to cyclical sectors vulnerable to 
disruption, those with excess capacity and high 
competition, as well as those vulnerable to 
technological change 

• Target core northern European exposures as 
southern European countries generally tend to 
favour the borrower in both documentation and 
restructuring terms. 

• Seeks opportunities where we can be sole or lead 
lender to maintain control over outcomes 

• Target B2B companies in defensive sectors with 
strong cash flow generation 

• Sponsor owned businesses represent 88% of our 
investing  

• 81% of transactions originated directly through 
longstanding relationships 

• ~79% of the EDL platform is invested in creditor 
friendly geographies in northern Europe 
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Key Risks 

Past performance does not predict future returns. 

The value of investments and the income from them is not guaranteed and can fall as well as rise due to market and currency 
movements. 

An investor should consider the Fund’s investment objectives, risks, charges and expenses carefully before investing. Portfolios are 
subject to investment risks, including possible loss of the principal amount invested. Material in this publication is for general information 
only and is not intended to provide specific investment advice or recommendations for any purchase or sale of any specific security or 
commodity. No specific investment objectives, financial situation or particular needs of any recipient have been taken into consideration 
in connection with the preparation of this presentation. An investment in the Fund does not constitute a complete investment program.  

Investments in sub-investment grade debt are speculative and involve special risks, and there can be no assurance that an account’s 
investment objectives will be realized or that appropriate investments may be identified. Many factors affect performance including 
changes in market conditions and interest rates and in response to other economic, political, or financial developments. An investor 
could lose all or a substantial portion of his or her investment. No investment process is free of risk and there is no guarantee that the 
investment process described herein will be profitable. No investment strategy or risk management technique can guarantee returns or 
eliminate risk in any market environment. 

Investments in private funds are speculative and involve special risks, and there can be no assurance that a fund's investment objectives 
will be realized or that appropriate investments may be identified. An investor could lose all or a substantial portion of his or her 
investment. Investments may involve complex tax structures resulting in delays in distributing important tax information. The manager 
or their administrator may fair value securities and other instruments for which there is no readily available market or third party pricing, 
or for which the manager believes the third party pricing does not accurately reflect the value of those securities, and such value may be 
based on proprietary or other models. Private funds may not be required to provide periodic pricing or valuation information to investors. 
Performance may be volatile as underlying managers may employ leverage and other speculative investment practices the use of 
leverage increases risks, such that a relatively small movement in the value of an investment may result in a disproportionately large 
movement, unfavorable as well as favorable, in the value of that investment and, in turn, the value of the Fund. Additionally, high fees and 
expenses of a private fund may offset an investor's profits. A manager may reserve the right to limit transparency and other notifications 
to investors. There may be restrictions on transferring interests in private funds, and there is generally no secondary market for such 
interests. This is not an inclusive list of all risk factors, and investments in private funds may be appropriate only for certain investors. A 
comprehensive list of potential risk factors is outlined in the Fund's private offering memorandum. Also, investors should independently 
investigate any investment strategy or manager, and consult with qualified investment, legal, and tax professionals before making an 
investment. Investments may involve complex tax structures resulting in delays in distributing important tax information. Alcentra may 
fair value securities and other instruments for which there is no readily available market or third party pricing, or for which Alcentra 
believes the third party pricing does not accurately reflect the value of those securities, and such value may be based on proprietary or 
other models. Leverage and other speculative investment practices may increase the risk of investment loss, and adherence to risk 
control mechanisms does not guarantee investment returns. Additionally, fees and expenses of the Fund may offset an investor’s profits. 
A lack of strategy diversification may result in higher risk. The Fund may limit transparency and other notification to investors, there may 
be restrictions on transferring interests in the Fund vehicle, and there is generally no secondary market for an investor’s interest in the 
Fund. This is not an inclusive list of all risk factors, and investments in private funds may be appropriate only for certain investors. A 
comprehensive list of potential risk factors is outlined in the Fund’s private offering memorandum. 
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Definitions 

“Alcentra” and/or “Alcentra Group” refers to both Alcentra NY, LLC and Alcentra Ltd. 

FT/Franklin Templeton – Franklin Templeton Group 

EDL – European Direct Lending 

 
Prepared for Professional Investor Use Only. Not for Distribution to Retail Investors. 

This material is intended to be of general interest only and should not be construed as individual investment advice or a 
recommendation or solicitation to buy, sell or hold any security or to adopt any investment strategy. It does not constitute legal or tax 
advice. This material may not be reproduced, distributed or published without prior written permission from Alcentra. 

Alcentra shall not be liable to any user of this document or to any other person or entity for the inaccuracy of information or any errors or 
omissions in its contents, regardless of the cause of such inaccuracy, error or omission. Any opinions expressed are the author's at 
publication date and they are subject to change without prior notice. 

Recipients should be aware that most of the protections afforded by the United Kingdom regulatory system will not apply to an 
investment within Alcentra and that compensation will not be available under the United Kingdom Financial Services Compensation 
Scheme in the event of Alcentra's insolvency. 

Unless otherwise noted, the information contained herein has been compiled as of 15 March 2024, and there is no obligation to update 
the information. The delivery of this Presentation will under no circumstances create any implication that the information herein has been 
updated or corrected as of any time subsequent to the date of publication or, as the case may be, the date as of which such information 
is stated. 

The views expressed are those of the investment manager and the comments, opinions and analyses are rendered as at publication date 
and may change without notice. The underlying assumptions and these views are subject to change based on market and other 
conditions and may differ from other portfolio managers or of the firm as a whole. The information provided in this material is not 
intended as a complete analysis of every material fact regarding any country, region or market. There is no assurance that any prediction, 
projection or forecast on the economy, stock market, bond market or the economic trends of the markets will be realized. The value of 
investments and the income from them can go down as well as up and you may not get back the full amount that you invested. Past 
performance is not necessarily indicative nor a guarantee of future performance. All investments involve risks, including possible loss of 
principal. 

Any research and analysis contained in this material has been procured by Alcentra for its own purposes and may be acted upon in that 
connection and, as such, is provided to you incidentally. Data from third party sources may have been used in the preparation of this 
material and Alcentra has not independently verified, validated or audited such data. Although information has been obtained from 
sources that Franklin Templeton believes to be reliable, no guarantee can be given as to its accuracy and such information may be 
incomplete or condensed and may be subject to change at any time without notice. The mention of any individual securities should 
neither constitute nor be construed as a recommendation to purchase, hold or sell any securities, and the information provided regarding 
such individual securities (if any) is not a sufficient basis upon which to make an investment decision. FT accepts no liability whatsoever 
for any loss arising from use of this information and reliance upon the comments, opinions and analyses in the material is at the sole 
discretion of the user. 

Important information – Inducements: 

For the provision of our services (e.g., financial intermediation), we may receive payments from our Group (Franklin Templeton Group) that 
fully cover all costs of providing the services. For tax purposes, we may also receive a margin of 5-10% on the costs incurred and claimed. 
We use these contributions to guarantee, maintain and further develop the quality of the services we provide to you, or to make them 
possible in the first place. In particular, we use the grants received to establish or maintain efficient and high-quality infrastructures for the 
provision of our services. Examples include the maintenance and expansion of a high-quality infrastructure and staffing - in particular 
personnel and training costs for our employees, costs for the expansion of our information technology, and form costs - and these thus 
serve to strengthen our service offering. We assume that the above information gives you a sufficient picture about the inducements. 
However, we will be happy to answer any further questions you may have and, of course, provide you with additional information. 

Franklin Templeton holds the majority of The Alcentra Group (or “Alcentra”), which is comprised of the following affiliated companies: 
Alcentra Ltd. and Alcentra NY, LLC. Assets under management include assets managed by both companies. Alcentra NY, LLC is registered 
with the U.S. Securities & Exchange Commission under the Investment Advisers Act of 1940. Alcentra Ltd. is registered with the U.S. 
Securities & Exchange Commission under the Investment Advisers Act of 1940 with respect to its US clients. 

Alcentra Ltd is authorized and regulated by the Financial Conduct Authority – Registration number 196845 - and regulated by the Securities 
Exchange Commission with respect to its US clients – Registration number 801-74223. Registered office for Alcentra Ltd is 78 Cannon 
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Street London EC4N 6HL, UK. Alcentra NY, LLC is regulated by the Securities Exchange Commission – Registration number 801-62417. 
Registered office for Alcentra NY, LLC is 9 West 57th Street, Suite 4920, New York, NY 10019, USA.  

• Information on investor rights including the complaints handling policy and investor redress mechanisms is available at 
https://www.alcentra.com/regulatory-information/. 

• Investors’ rights to complain are available at https://www.alcentra.com/regulatory-information/. 

In the EEA, issued by Franklin Templeton International Services S.à r.l. – Supervised by the Commission de Surveillance du Secteur 
Financier - 8A, rue Albert Borschette, L-1246 Luxembourg - Tel: +352 46 66 67-1 - Fax: +352 46 66 76 or via the following branch entities: 
Austria/Germany: Issued by Franklin Templeton International Services S.à r.l., Niederlassung Deutschland, Frankfurt, Mainzer Landstr. 16, 
60325 Frankfurt/Main. Tel: 08 00/0 73 80 01 (Germany), 08 00/29 59 11 (Austria), Fax: +49(0)69/2 72 23-120, info@franklintempleton.de, 
info@franklintempleton.at. Netherlands: Franklin Templeton International Services S.à r.l., Dutch Branch, World Trade Center Amsterdam, 
H-Toren, 5e verdieping, Zuidplein 36, 1077 XV Amsterdam, Netherlands. Tel: +31 (0) 20 575 2890. France: Issued by Franklin Templeton 
International Services S.à r.l., French branch, 14 boulevard de la Madeleine, 75008 Paris France. Italy: Issued by Franklin Templeton 
International Services S.à r.l. – Italian Branch, Corso Italia, 1 – Milan, 20122, Italy. Luxembourg/Benelux: Issued by Franklin Templeton 
International Services S.à r.l. – Supervised by the Commission de Surveillance du Secteur Financier - 8A, rue Albert Borschette, L-1246 
Luxembourg. Tel: +352-46 66 67-1 Fax: +352-46 66 76. Spain: Issued by Franklin Templeton International Services S.à r.l. – Spanish 
Branch, Professional of the Financial Sector under the Supervision of CNMV, José Ortega y Gasset 29, Madrid, Spain. Tel: +34 91 426 3600, 
Fax: +34 91 577 1857. Switzerland: Issued by Franklin Templeton Switzerland Ltd, Stockerstrasse 38, CH-8002 Zurich. UK: Issued by 
Franklin Templeton Investment Management Limited (FTIML), registered office: Cannon Place, 78 Cannon Street, London EC4N 6HL. Tel: 
+44 (0)20 7073 8500 or Alcentra Limited, Cannon Place, 78 Cannon Street, London EC4N 6HL. Tel: +44 (0)20 7367 5000 who are both 
authorized and regulated in the United Kingdom by the Financial Conduct Authority. Nordic regions: Issued by Franklin Templeton 
International Services S.à r.l. Swedish Branch, filial, Nybrokajen 5, SE-111 48, Stockholm, Sweden. Tel: +46 (0)8 545 012 30, 
nordicinfo@franklintempleton.com, authorised in Luxembourg by the Commission de Surveillance du Secteur Financier to conduct certain 
financial activities in Denmark, Sweden, Norway, Iceland and Finland. Franklin Templeton International Services S.à r.l., Swedish Branch, 
filial conducts activities under supervision of Finansinspektionen in Sweden. 

In Poland: Issued by Templeton Asset Management (Poland) TFI S.A.; Rondo ONZ 1; 00-124 Warsaw. South Africa: Issued by Franklin 
Templeton Investments SA (PTY) Ltd, which is an authorised Financial Services Provider. Tel: +27 (21) 831 7400 Fax: +27 (21) 831 7422. 
United Arab Emirates: Provided by Franklin Templeton Investments (ME) Limited, authorized and regulated by the Dubai Financial Services 
Authority. Dubai office: Franklin Templeton, The Gate, East Wing, Level 2, Dubai International Financial Centre, P.O. Box 506613, Dubai, 
U.A.E. Tel: +9714-4284100 Fax: +9714-4284140. 

Products, services and information may not be available in all jurisdictions and are offered outside the U.S. by other FT affiliates and/or 
their distributors as local laws and regulation permits. Please consult your own financial professional or Franklin Templeton institutional 
contact for further information on availability of products and services in your jurisdiction. 

Issued in the U.S. by Franklin Distributors, LLC, One Franklin Parkway, San Mateo, California 94403-1906, (800) DIAL BEN/342-5236, 
franklintempleton.com - Franklin Distributors, LLC, member FINRA/SIPC, is the principal distributor of Franklin Templeton U.S. registered 
products, which are not FDIC insured; may lose value; and are not bank guaranteed and are available only in jurisdictions where an offer or 
solicitation of such products is permitted under applicable laws and regulation. 

Canada: Issued by Franklin Templeton Investments Corp., 200 King Street West, Suite 1500 Toronto, ON, M5H3T4, Fax: (416) 364-1163, 
(800) 387-0830, www.franklintempleton.ca 

Offshore Americas: In the U.S., this publication is made available only to financial intermediaries by Franklin Distributors, LLC, member 
FINRA/SIPC, 100 Fountain Parkway, St. Petersburg, Florida 33716. Tel: (800) 239-3894 (USA Toll-Free), (877) 389-0076 (Canada Toll-Free), 
and Fax: (727) 299-8736. Investments are not FDIC insured; may lose value; and are not bank guaranteed. Distribution outside the U.S. 
may be made by Franklin Templeton International Services, S.à r.l. (FTIS) or other sub-distributors, intermediaries, dealers or professional 
investors that have been engaged by FTIS to distribute shares of Franklin Templeton funds in certain jurisdictions. This is not an offer to 
sell or a solicitation of an offer to purchase securities in any jurisdiction where it would be illegal to do so. 
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Past performance does not predict future returns. 

The value of investments and the income from them is not guaranteed and can fall as well as rise due to market and currency 
movements. 

This White paper is proprietary and not to be reproduced or redistributed in whole or in part without the prior written consent of Alcentra. 
All views, opinions and estimates in this White paper constitute the best judgment of Alcentra as of the date hereof, but are subject to 
change without notice, and do not necessarily represent the views of Alcentra. The information in this White paper may contain projections 
or other forward-looking statements regarding future events, targets or expectations regarding the strategies described herein (including 
those introduced by the terms “may,” “target”, “expect”, “believe”, “will”, “should” or similar terms).  

There is no assurance that such events or targets will be achieved and may be significantly different from that shown here. The information 
in this White paper including statements concerning financial market trends, is based on current market conditions, which will fluctuate 
and may be superseded by subsequent market events or for other reasons. 

Certain information contained herein is based on outside sources believed to be reliable, but its accuracy is not guaranteed. 

The information in this White paper is only as current as the date indicated and may be superseded by subsequent market events or for 
other reasons. Nothing contained herein constitutes investment, legal, tax or other advice nor is it to be relied on in making an investment 
or other decision. Investors should independently investigate any investment strategy or manager, and consult with qualified investment, 
legal, and tax professionals before making an investment. 

This is a White paper and is not intended as investment advice. The information provided within is for use by professional investors and/or 
distributors and should not be relied upon by retail investors. 

Franklin Templeton holds the majority of The Alcentra Group (or “Alcentra”), which is comprised of the following affiliated companies: 
Alcentra Ltd. and Alcentra NY, LLC. Alcentra NY, LLC is registered with the U.S. Securities & Exchange Commission under the Investment 
Advisers Act of 1940. Alcentra Ltd. Is registered with the U.S. Securities & Exchange Commission under the Investment Advisers Act of 
1940 with respect to its US clients. Alcentra Ltd is authorized and regulated by the Financial Conduct Authority – Registration number 
196845 - and regulated by the Securities Exchange Commission with respect to its US clients – Registration number 801-74223. 
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Disclosures 

Hong Kong: In Hong Kong, Franklin Templeton Investments (Asia) Limited is the issuer of this document. This document has been prepared 
for circulation to persons reasonably believed to be within one of the “professional investor” exemptions contained in the Securities and 
Futures Ordinance in Hong Kong or to whom this document may otherwise lawfully be communicated to give preliminary information 
about the investment propositions described herein. It expresses no views as to the suitability of the services or other matters described 
herein to the individual circumstances of any recipients. It is a confidential communication to, and solely for the use of, such persons and 
is not intended for general public distribution. It is not addressed to any other persons and may not be used by them for any purposes 
whatsoever.  

None of the services or other matters described here should be taken as an offer or solicitation of those services or other matters in Hong 
Kong where such an offer or solicitation is not permitted under applicable legislation. 

Franklin Templeton and its management groups have exercised professional care and diligence in the collection and processing of the 
information in this document. However, the data used in the preparation of this document were provided by third-party sources and Franklin 
Templeton has not independently verified, validated or audited such data. Franklin Templeton makes no representations or warranties with 
respect to the accuracy of this document. Franklin Templeton shall not be liable to any user of this document or to any other person or 
entity for the inaccuracy of information contained in this document or for any errors or omissions in its contents, regardless of the cause 
of such inaccuracy, error or omission. Any research and analysis contained in this document has been procured by Franklin Templeton for 
its own purposes. Any views expressed are the views of respective portfolio management team of Franklin Templeton as of the date 
published and may differ from other portfolio management team/ investment affiliates or of the firm as a whole. The underlying 
assumptions and these views are subject to change without notice. Any prediction, projection or forecast on the economy, stock market, 
bond market or the economic trends of the markets is not necessarily indicative of the future or likely performance. 

Investment involves risks, fund value may go up as well as down and past performance is not an indicator or a guarantee of future 
performance.  

For further information, including risk factors relating to any of the funds referred to in this document, please refer to the respective offering 
document.  

The mention of any individual securities should neither constitute nor be construed as a recommendation to purchase or sell securities, 
and the information provided regarding such individual securities is not a sufficient basis upon which to make an investment decision. 
Fund allocations, holdings and characteristics are subject to change at any time. Franklin Templeton may have an interest in the acquisition 
or disposal of the securities mentioned herein. Franklin Templeton accepts no liability whatsoever for any loss arising from any use of this 
document or its contents. 

Singapore: This document has not been registered as a prospectus with the MAS. Accordingly, this document and any other document or 
material in connection with the offer or sale, or invitation for subscription or purchase, of Shares may not be circulated or distributed, nor 
may Shares be offered or sold, or be made the subject of an invitation for subscription or purchase, whether directly or indirectly, to persons 
in Singapore other than (i) to an institutional investor under Section 304 of the Securities and Futures Act 2001, of Singapore (the “SFA”), 
or (ii) otherwise pursuant to, and in accordance with the conditions of, any other applicable provision of the SFA. 

This document is for information only and does not constitute investment advice or a recommendation and was prepared without regard 
to the specific objectives, financial situation or needs of any particular person who may receive it. This document may not be reproduced, 
distributed or published without prior written permission from Franklin Templeton. 

Any research and analysis contained in this document has been procured by Franklin Templeton for its own purposes and may be acted 
upon in that connection and, as such, is provided to you incidentally. Although information has been obtained from sources that Franklin 
Templeton believes to be reliable, no guarantee can be given as to its accuracy and such information may be incomplete or condensed 
and may be subject to change at any time without notice. Any views expressed are the views of the fund manager as of the date of this 
document and do not constitute investment advice. The underlying assumptions and these views are subject to change based on market 
and other conditions and may differ from other portfolio managers or of the firm as a whole.  

There is no assurance that any prediction, projection or forecast on the economy, stock market, bond market or the economic trends of 
the markets will be realized. Franklin Templeton accepts no liability whatsoever for any direct or indirect consequential loss arising from 
the use of any information, opinion or estimate herein. 

The value of investments and the income from them can go down as well as up and you may not get back the full amount that you invested. 
Past performance is not necessarily indicative nor a guarantee of future performance. 

In addition, a summary of investor rights is available from summary-of-investor-rights.pdf (franklintempleton.sg). The summary is 
available in English. 
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